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I was very lucky to be able to study my master’s degree at Rennes Business School!

There are world-class excellent professors here, and the setting of courses closely
follows the dynamics of market trend. A variety
of lectures, talks, group projects, etc. allowed me
not only to learn advanced knowledge, but also
to improve my soft skills such as speaking and
teamwork. The career coaching and recruitment
platform provided by the school allowed us to go
one step further from our dreams.
After graduation, with my study experience,
skills and degree at Rennes Business School, |
successfully got a job opportunity in Prada. | am
very grateful to the school.

SCIN INTERNATIONAL
EGOTIATION AND BUSINESS
EVELOPMENT

NEGOTIATE TO WIN

This programme is designed to give students the skills and techniques
to enable them to understand and function in a global business

Qiuwen Xiao, Chinese alumna
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ACADEMIC CALENDAR

> January 2023 intake:
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: 2023
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+ Interpersonal Communication Skills R R ERERE CAREER OPPORTUNITIES ACADEMIG BACKGROUND

+ Fundamental Excel Skills for Business Product Line Manager, Selection &
Management (optional module) SEMESTER 2 Development Analyst, Sales Director, Export
Manager, Purchasing Manager, Sales and
COMPULSORY MODULES Marketing Manager, Head of New Media
Operations, Key Account Manager, Inverstor
» Managing Risks and International Relations Officer, Purchasing Officer,
Business Law Business Developer...
DURATION .
. i 66 % [l Business
15 months E/IZB Marketl?qf International Nedotiati COMPANIES or related
+ Management of International Negotiation
STARTING DATES and Business Development Volkswagen, Carte Noire, Thales Global v A tﬁg?{;‘tﬁgs/
September and January . Sales Strategy and Management Services SAS, Groupe Canal +, Toyota, 3% Law/
) A ) o Doctolib, Lacoste, KPMG, PWC, Leroy Political
TEACHING LANGUAGE + Simulation International Negotiation Merlin, Marionnaud, L'Oreal, Amazon, Lego
English and Business Development I SAS, Unilever, Total, Huawei Technologies
+ Strategic Management OR Advanced France...
Strategy

« Corporate Social Responsibility
“Winter session™ abroad or in Rennes

*Not included for MIM/PGE students
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